
Grower Profile 

A fourth-generation citrus man talks one-on-one with Growth Products 

 

Tell us about Car Two:  
Car Two, which was named after my grandfather's CB handle, started as a citrus hauling business. The business has expanded to 
include managing and harvesting groves, as well as bird-dogging - that is, being the middle man in fruit sales to juice companies. We 
started with ten employees, and now have over 100 at peak season, including harvesting crews. Mechanically, we've also expanded. 
We have the original 8 semis, but also have a shredder, low volume sprayers, production equipment, mechanical harvesters, and other 
harvesting equipment. On average, we handle about 4 million boxes of fruit a year. 

What types of citrus do you grow? Any other crops?  
We grow all types of fruit, but primarily Hamlin, Valencia, Midsweet, and Queen varieties, and maintain about 4,500 acres of citrus. We 
also grow a small amount of specialty crops, like Murcotts, and 450 acres of bio-diesel crops - canoli, jatropia, and other renewables.  

Can you tell us about your career?  
I have a bachelor's degree from Cornell in Agriculture Economics and a master's in Food and Resource Economics from the University 
of Florida. After graduate school I worked for the USDA for several years, then joined the Peace Corps and headed to Bulgaria, where I 
privatized assets and helped promote trade and tourist travel exchanges.  

Arriving back in Florida, I wanted to be in the citrus industry, so I sold a grove that I had bought when I was 18. (When I was 10, I sold 
produce through a Boy Scouts program, and at my mother's insistence I had purchased stocks at age 15; these investments had done 
extremely well in the 1980s.) With this initial capital investment, I purchased a citrus hauling business and started Car Two. 

How long has your family been in the citrus business?  
Four generations on both sides. Three great-grandfathers owned groves or packing houses in Florida, and my grandfather Bob Paul 
started a citrus company that his children operated for many years, with groves from Winter Haven down to LaBelle.  

What do you like best about being in the citrus industry?  
There are great people in the citrus industry and that makes it an interesting field to work in.  

What's the best advice you've received about working in the citrus industry?  
"Keep trying and do not give up - keep shaking the orange tree, and some fruit will eventually fall." 

What are the biggest challenges for the citrus industry today?  
Diseases are a big hurdle. The best we can do is to continue developing and maintaining a strong nutritional program. Another major 
challenge for growers is marketing citrus in an environment where other countries can produce citrus with minimal regulations and 
minimal cost because they pay so little for labor. I would suggest that we at least need to deregulate the marketing constraints.  

What changes do you foresee for the industry in the coming years?  
I feel that there will be a huge expansion in the citrus industries over the next ten years. There is so much land in Florida, and there are 
a lot of good ideas on ways to produce the fruit cheaper. As an example, my low volume sprayer helps reduce costs by 60% and 
increases efficiency over the convention sprayer by 30%. Ideas like this have been around many years, but we are just now able to 
implement them.  

What's your mantra of the moment?  
"Put the small growers back in business." In order to have a healthy industry, the small grower must flourish.  


